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Annex A

FACTSHEET FOR THE SALES CAREER ACCELERATOR PROGRAMME BY SSPA AND NTUC


For Sales Professionals and Sales Managers to Acquire Future-Ready Selling Skills and Thrive in the Digital Age

[bookmark: _GoBack]Designed to suit sales professional, Sales Career Accelerator is a program that equip a sales professional with all the required skills to combat the modern day sales challenge. In this program participant will discover:

· A structured a detailed way to generate quality leads
· How to prospect and sell in this digital era
· How to create rapport with current customer base & trigger a massive amount of referral
· How to close, negotiate and strike a good deal with client

Participants can look forward to be inspired by exclusive sharing from sales leaders and top industry practitioners and have the chance to work on real business cases.

First class to commence on 10 November 2016.


[image: ]Benefits of Sales Career Accelerator:
[image: ]             Improve Sale Performance                          Equip Oneself for the Future
              Win sales with a more structured                   Enhance skills and stay
              and deliberate approach                                relevant in the digital age
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[image: ]		  Build Long-Term Customer                        Venture into the Region 
		  Relationships
              Gain loyal customers who give                     Differentiate yourself with
		  you referrals and repeat                                knowledge of regional and
              businesses                                                    cultural complexities
[image: ]
		 Be Officially Recognised
             Achieve mastery with certification from SSPA, 
             NTUC U Associate and Charisma Academy



Modules:
Foundational Track

1. Building your brand online
2. Prospecting and social selling in the digital space
3. Pipeline and account management
4. Planning and executing effective sales calls
5. Customer profiling and rapport building
6. Persuasive presentation and pitching skills
7. Consultative selling
8. Objection handling and negotiation techniques
9. Upselling and cross-selling
10. Effective referral techniques

Advanced Track

1. Cross-cultural awareness
2. Mental resilience
3. Selling to the C-suite
4. Building a regional business in Asia
5. Advanced strategies for selling to different customer segments

Programme Pricing:
	
Foundational Track (10 Modules)
· 1 Module: $300
· 3 Modules: $865
· 10 Modules: $2,650 #
	
Advanced Track (5 Modules)
· 1 Module: $345
· 3 Modules: $980
· 5 Modules: $1,520 #

	* Prices exclude GST
# Inclusive of 1-year complimentary SSPA and NTUC membership
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Singapore Sales Professional Association




